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The volume of Class A and B office  
space delivered in 2015 fell by almost half 
comparable to 2014 and reached  
721 thousand sq m.

Highlights
The take-up volume amounted  
to 367 thousand sq m in 2015.

The rents denominated in Russian rubles dropped  
to 25,149 rub./sq m/year in Class A offices and  
to 15,103 rub./sq m/year in the offices of the  
class B category. 
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Office market report. Moscow

New delivery volume dynamics for Class A and B offices

Key indicators. Dynamics*

"The past 2015 was one of the most 
difficult years in the commercial 
real estate and office real estate, in 
particular, approaching and sometimes 
even below the historical minimum by 
some of the indicators. Most landlords 
adjusted to the descending market 
and offered favorable lease terms, 
while tenants took the advantage 
of the market situation to optimize 
their costs despite the difficulties and 
uncertainties. Several large transactions 
were completed as a result, thus slightly 
decreasing the vacancy rate.

It's evident that 2016 will be another 
challenging year for both tenants and 
landlords, and the results will largely 
depend on the ability of the parties to 
make concessions".

Konstantin Losiukov
Director, Office Department 
Knight Frank

Office market 
report 
Moscow

Class А Class В

Total stock, thousand sq m 15,484

including, thousand sq m 3,716 11,768

Delivered in 2015, thousand sq m 721

including, thousand sq m 327 394

Vacancy rate, % 24.4
(-5.2 p. p.)*

16.5 
(+1.2 p. p.)*

Average weighted asking rental rate**

$/sq m/year 474
(-19.7%)*

285
(-9.2%)*

rub./sq m/year 25,149
(-16.6%)*

15,103
(-11.9%)*

Rental rates range** $/sq m/year
rub./sq m/year

320–900
11,000–45,000

230–600
8,000–35,000

Average OPEX rate rub./sq m/year 4,000–7,500 2,500–4,500

*	 Compared to Q4 2014
**	 Excluding operational expenses, utility bills and VAT (18%)

Source: Knight Frank Research, 2016

Source: Knight Frank Research, 2016
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Concentration of office space

Class А Class В
Existing

Under construction

inside GR, 19%

outside TTR, 47%
between GR and TTR, 34%

Knight Frank – exclusive/
co-exclusive consultant

TTR

Kutuzovskiy Hwy

Suvorov Plaza
17,224 sq m

Evolution Tower
79,053 sq m

IQ-quarter
122,450 sq m

Federation Tower (East)
82,610 sq m

Suvorov Plaza
17,224 sq m

Evolution Tower
79,053 sq m

IQ-quarter
122,450 sq m

Federation Tower (East)
82,610 sq m

Otradniy (phase II)
37,000 sq m

Otradniy (phase II)
37,000 sq m

Sirius Park
66,000 sq m

Bolshenik (phase II)
46,650 sq m

Oasis 
39,493 sq m

NEOPOLIS
52,700 sq m

K2 (bld. B.)
18,188 sq m

G10 (phase I)
38,000 sq m

Danilov Plaza
12,640 sq m

Oruzheiniy
100,000 sq mPallau RB

30,250 sq m

Algoritm
24,950 sq m

Kuntsevo Plaza
29,092 sq m

Krylatsky Hills (bld. 5)
24,606 sq m

Sheremetevsky (bld. 5 and bld. 8)
20,890 sq m

Suvorov Plaza
17,224 sq m

IQ-quarter
122,450 sq m Atlantic

31,100 sq m

NEO GEO
110,000 sq m

Selectica
16,000 sq m

Seven One
20,000 sq mYE'S 

10,380 sq m

bld. 2 and bld. 3, 6, Basmanniy tupik
10,290 sq m

1/17 B. Pionerskaya
25,000 sq m

Bolshenik (bld. 1 and bld. 4)
14,457 sq m

5 Volochaevskaya
15,555 sq m

VTB Arena Park (phase I)
30,504 sq m

12,000 sq m

Ina Plaza
6,355 sq m

Nagatino i-Land (phase II)
31,017 sq m

bld. 2, 6 Narvskaya 
5,886 sq m

Platforma
19,700 sq m

River Side (bld. II)
33,000 sq m

Pekin Gardens
4,247 sq m

Simonovskiy
58,650 sq m

bld. 11, 31 Shabolovka
7,930 sq m
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66,000 sq m

Bolshenik (phase II)
46,650 sq m

Oasis 
39,493 sq m

NEOPOLIS
52,700 sq m
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1/17 B. Pionerskaya
25,000 sq m

Bolshenik (bld. 1 and bld. 4)
14,457 sq m

5 Volochaevskaya
15,555 sq m

VTB Arena Park (phase I)
30,504 sq m

Vysota
12,000 sq m

Ina Plaza
6,355 sq m

Nagatino i-Land (phase II)
31,017 sq m

bld. 2, 6 Narvskaya 
5,886 sq m

Platforma
19,700 sq m

River Side (bld. II)
33,000 sq m

Pekin Gardens
4,247 sq m

Simonovskiy
58,650 sq m

bld. 11, 31 Shabolovka
7,930 sq m

Supply
The total supply of quality office space in 
Moscow amounted to 15.4 million sq m  
at the end of 2015, 24% corresponded 
to Class A offices and 76% to Class B 
premises.

About 1 million sq m of office space were 
planned for delivery in 2015, but due 
to the decrease of demand the delivery 
dates for projects under construction 
were revised and the actual volume of 
delivered office space fell by almost half to  
721 thousand sq m.

In terms of Class A and B offices 
decentralization, caused by restrictions for 
commercial real-estate construction, only 
single office buildings, obtaining approval 
documentation before 2011 were delivered 
within Garden Ring.

The share of vacant space in Class A 
offices was 24.4%, which is 5.2 p. p. lower 
than last year. The decrease is due to 
the completion of a number of large 
transactions and transactions pending. The 
vacancy rate of Class B offices increased 
by 1.2 p. p. if compared with the previous 
year, this index was fluctuating within  
1 p. p. during 2015, it was equal to  
16.5% by the results of the year.

There are 3 million vacant sq m in existing 
quality office buildings according to the 
results of Q4 2015, more than 60% are 
in properties which were constructed in 
2013–2014.

Class A and B office lease and sale transactions in terms of location

Source: Knight Frank Research, 2016

Key office projects delivered in 2015* and due to be commissioned in 2016

* Office properties that received the delivery act in 2015
The building class is indicated according to the Moscow Research Forum Office Classification of 2013

Source: Knight Frank Research, 2016

22% 19% 19% 14% 8% 14% 12%

23% 31% 36% 39%
40%

35%
58%

55% 50% 45% 47% 52% 51%

30%
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Demand
The take-up volume amounted to 
367 thousand sq m in 2015, which is 
comparable to 2014 and 43% less than in 
2013. It is worth noting that 20% of the 
take-up of 2015 refer to a single large 
transaction. Despite the preconditions 
for tenant activity reduction, there was 
considerable demand from tenants due to 
the desire to optimize their lease cost. Thus, 
renegotiation of lease terms amounted to 
62% of total transactions in 2015.

Together with the revision of lease terms 
of current agreements, the companies 
were interested in the lease of new 
premises: the move to another office 
became attractive owing to reduction of 
asking rents for tenants, whose lease terms 
were close to their expiration. Today, the 
deferred demand is characteristic of the 
market when the companies witnessing 
the reduction of the average rental rates 
began to explore appropriate options for 
themselves.

Most companies while under negotiation 
process were willing to fix the current 
favorable lease terms for the maximum 
possible period in order to minimize risks. 
In turn, in long-term leases landlords 
exhibit less flexibility and insist on 
mandatory revision of the lease terms 
(often resorting to external consultants) or 
announce higher initial rental rates. 

At the end of 2015 the average size of 
lease transactions amounted to 1,758 sq m,  
which exceeds the same indicator of previ-

Key office space lease and purchase transactions closed in 2015

Source: Knight Frank Research, 2016

Class A and B office lease and sale 
transactions in terms of transaction 
size

Source: Knight Frank Research, 2016
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Concentration of office space take-up

between GR
and TTR, 38%

inside GR, 
18%

outside TTR, 
44%

Class А Class В
Office centres located on the outside of the 
ring within the 500 m distance belong to 
the proximate ring submarket

Knight Frank acted as a consultant
of the transaction

iCUBE

Adidas Group
20,045 sq m

Asteros
10,335 sq m

ABB Group
4,168 sq m

Cisco Systems
5,285 sq m

Mars
8,635 sq m

RFC CFD
3,645 sq m

BASF
10,200 sq m

NLMK 
6,085 sq m

Fesco
5,600 sq m

Moscow region government
31,860 sq m

Encore Fitness
3,825 sq m

AIZHK
6,235 sq m

2 km
Caterpillar
3,256 sq m

Arma

Krylatsky Hills

Alcon Sheremetevsky

Oko

Arcus III

Legion I
 

Comcity

Orbita (phase II)

75 Sadovnicheskaya

IT Cluster Skolkovo

Krasnoselskiy

Aurora

Arma

Krylatsky Hills

Alcon Sheremetevsky

Oko

Arcus III

Legion I

Comcity

Orbita (phase II)

75 Sadovnicheskaya

IT Cluster Skolkovo

Krasnoselskiy

Aurora

2 km

iCUBE

White GardensWhite Gardens

Embankment TowerEmbankment Tower

GSK
2,796 sq m

ITE-Expo 
2,238 sq m

Medtronic LLC
3,157 sq m

Novo Nordisk
3,188 sq m

Orange
5,306 sq m

Mercuriy CityMercuriy City

RD Construction 
2,410 sq m

Reckitt Benckiser
3,450 sq m

Rosso RivaRosso Riva

Delta PlazaDelta Plaza
Swatch Group

2,682 sq m

GreenwoodGreenwood

Zeppelin
3,028 sq m

Avtodor 
12,192 sq m

Roszheldorproject 
3,535 sq m

Gloria Jeans 
3,586 sq m

Gorproject
4,747 sq m

DeltaCredit
3,164 sq m

Kaspersky Lab
2,550 sq m

Polus Gold
5,025 sq m

Svyaznoy
13,000 sq m

Simonov PlazaSimonov Plaza

Sud po intellektualnim pravam
3,992 sq m

5 Ogorodniy lane5 Ogorodniy lane

Transneft
79,000 sq m

Evolution TowerEvolution Tower

AlgoritmAlgoritm

Yamal LNG
20,400 sq m

Pushkinskiy  DomPushkinskiy  Dom

Tinkoff Bank
8,635 sq m

VodniyVodniy

Vozdvizhenka CenterVozdvizhenka Center

AbbVie
2,974 sq m

G10, 1 km from Kievskoye hwy

8% 6%

13% 12%

53%

32%

14%

13%

12%

37%

2014 2015

Over 10,000 sq m

5,000–10,000 sq m

1,000–5,000 sq m

500–1,000 sq m

Less than 500 sq m
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Distribution of deals by location

Source: Knight Frank Research, 2016

Tenant mix

*	T echnology, media and telecommunications
**	F ast moving consumer goods 
***	C onsumer services / Energy

Source: Knight Frank Research, 2016

Dynamics of delivery, take-up and vacancy rates of Classes A and B offices

Source: Knight Frank Research, 2016
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ous year by 16%. This evolution is due to 
the increasing number of large transac-
tions against a decline in the total num-
ber of lease transactions on the market.  
For example, there were 8 transactions  
of more than 10 thousand sq m in 2015 to 
compare with 3 transactions in 2014.

At the end of 2015 the largest share in the 
total volume of demand fell to oil and gas 
companies due to two major transactions 
holding almost a quarter in the total 
volume of lease and purchase transactions. 
It is worth noting that the negotiation 
process of one of the transactions started 
in 2014 and continued throughout 2015. 
The companies of technology, media and 
telecommunications segment responsible 
for the stable share for several years 
concluded 13% of the total transactions 
in 2015. The share of companies of the 
financial and banking sectors, declining 
for the second year in a row, reached the 
minimum value in 2015, which is due to 
the negative dynamics of macroeconomic 
indicators and external constraints exerting 
a significant impact on the banking sector 
and the investment climate of the country.

It should be noted that transport situation 
in the vicinity of the office became one of 
the most important parameters in structure 
of tenant requests influencing the decision 
to move. After another expansion of paid 
parking zone the companies are trying to 
provide as many parking spaces for its 
employees as possible on the territory of 
the office building.*

Savelovsky City, 1 Skladochnaya St

* Two individual zones of paid parking were organized throughout the year, as a result 386 streets in separate areas were included in paid parking system.  
Also, differential rate was introduced in a number of streets of the Boulevard Ring since August 10, 2015: the cost of the first parking hour is 80 rub./hour,  
and the second – 130 rub./hour. Further local expansion of paid parking zones in areas with complicated traffic situation is planned in 2016.
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Average asking rental rates dynamics for Class A and B offices denominated in USD

Average asking rental rates dynamics for Class A and B offices denominated in RUB

Source: Knight Frank Research, 2016

Source: Knight Frank Research, 2016

Commercial terms
Starting from 2013 the decline of the 
take-up volume against the backdrop 
of increasing amount of vacant space 
intensified the competition for tenants, 
which led to a decrease in asking rental 
rates. After reaching a ten-year low in 
2014, the average asking rental rates 
demonstrated a further decline: by 20% in 
USD terms in Class A offices and by 17% 
in ruble terms, having fallen to historic 
minimum in 2015. The decrease in Class B 
offices was 9% and 12%, respectively.

The market of rental rates denominated 
in rubles continued to be formed in 2015. 

By the end of the year a growing number 
of landlords began to express willingness 
to enter into long-term contracts 
denominated in rubles in contrast to the 
situation of H1 2015, when the conditions 
to fix the exchange rate or to include the 
currency band were available for the lease 
period of 1–2 years.

Forecast
According to our forecasts, in 2016 the 
volume of delivered quality office space 
will be at the level of 2015 and will be 
about 700 thousand sq m. Due to the 
large amount of vacant space as well as 

limited access to debt financing, delivery 
dates for a number of office buildings 
were moved from 2015 to 2016. Therefore, 
such properties will amount for 63% of 
the volume of office buildings planned for 
delivery in 2016.

In 2015 the construction of earlier 
announced properties was postponed, and 
in some cases, developers have reduced or 
completely abandoned office component 
in their complexes under construction. 
The reduction of the number of projects 
under construction together with the take-
up of office space in previously delivered 
properties will reduce the level of vacant 
space.

805

600

1,500

670 760
830 833 800

590

850

400 455 480 483 492

314

200

400

600

800

1,000

1,200

1,400

1,600
$/sq m/year $/sq m/year $/sq m/year

Q1 Q2 Q3 Q4Q4 Q1 Q2 Q3 Q4Q4
2014 2015 2014 2015

Class А Class В
590

530

508
506

474

450

500

550

600

314

309

297

294

285

280

290

300

310

320

474   
460   

285   280   

2007 2008 2009 2010 2011 2012 2013 2014 2015 2016F

Class А

Class В

rub/sq m/year

37,311

21,284

23,086
24,398

25,885 25,525

30,144

25,149
21,143

12,707
13,821 14,110 15,009 15,698

17,150

10,000

15,000

20,000

25,000

30,000

35,000

40,000

15,331

15,103

Class А Class В
rub/sq m/year rub/sq m/year

30,144

28,093

27,321

26,670

25,149
26,000

27,000

28,000

29,000

30,000

31,000

2014 2015

17,150

16,769

15,731

15,452

15,103
15,000

15,500

16,000

16,500

17,000

17,000

2014 2015

Class А

Class В

24,898

14,952

20,569

Q1 Q2 Q3 Q4Q4 Q1 Q2 Q3 Q4Q42007 2008 2009 2010 2011 2012 2013 2014 2015 2016F



7

Research2015

Research
Olga Yasko
Director, Russia & CIS 
olga.yasko@ru.knightfrank.com

Offices
Konstantin Losiukov
Director 
konstantin.losiukov@ru.knightfrank.com

+7 (495) 981 0000

© Knight Frank LLP 2016 – This overview is published for general 
information only. Although high standards have been used in the 
preparation of the information, analysis, view and projections 
presented in this report, no legal responsibility can be accepted 
by Knight Frank Research or Knight Frank for any loss or damage 
resultant from the contents of this document. As a general report, 
this material does not necessarily represent the view of Knight 
Frank in relation to particular properties or projects.

Reproduction of this report in whole or in part is allowed with 
proper reference to Knight Frank.

Today, the office market offers the 
most attractive conditions for leasing 
and purchasing office space and large 
transactions can be closed, but the activity 
will continue to be limited in 2016 by 
a number of factors that determine the 
sentiment of the companies in 2015. In 
particular, plans for the development of 
both foreign and a number of Russian 
companies are hindered by the extension 
of sanctions restrictions until at least mid-
2016.

According to the forecasts of 
macroeconomic development in Russia 
a serious deterioration of the economic 
situation will not occur in 2016. However, 
its improvement is not expected either. 
Since there is no justification of such 
expectations that the country's economy 
will experience a quick recovery like in the 

crisis period of 2008–2009, the companies 
will continue to optimize costs adapting to 
the new realities.

We expect further development of the 
ruble market as a part of the commercial 
conditions in 2016. Rental rates denomi-
nated in a foreign currency will continue to 
decline, while the decrease of the rates in 
rubles will be slowing, and the adjustment 
of the index will depend on the change of 
the volume of office premises available at 
the market.

The share of transactions on the 
renegotiation of the lease terms prevailing 
in the total volume of transactions in 2015, 
could be reduced in 2016 and the main 
market activity will be driven by extension 
of lease agreements for the new term, 
as well as transactions on lease of new 
premises.

Submarket

Lease 
area, 

thousand 
sq m

Class A Class B

Average rental rates
Vacancy 
rate, %

Average rental rates
Vacancy 
rate, %$/sq m/

year
rub./sq m/

year
$/sq m/

year
rub./sq m/

year
Boulevard 
Ring

Central business 
district 712 1,050 55,640 11.0 442 23,447 3.6

Garden Ring

South 918 564

642

30,136

34,141

20.2

17.0

545

483

28,901

25,612

8.8

10.7
West 273 842 44,623 13.3 514 27,261 13.1
North 660 805 42,663 7.0 – 29,565 12.8
East 401 – 23,666 25.8 347 18,392 10.1

Third 
Transport 
Ring

Leninskiy 278 –

489

28,000

25,932

23.0

31.3

–

339

17,043

17,988

24.2

17.9

Tulskiy 921 – – – – 19,012 15.3
Khamovniki 260 810 42,920 20.8 – 29,439 4.7
Kievskiy 424 – 16,893 80.8 – 19,866 64.2
Presnenskiy 357 – 28,248 9.1 – 21,389 12.7
Prospekt Mira 162 – 20,417 28.4 – 20,536 22.3
Tverskoy-
Novoslobodskiy 752 774 40,999 15.7 356 18,489 7.7

Basmanniy 532 – – – – 17,188 16.9
Taganskiy 234 450 – 82.9 247 13,082 13.0
Volgogradskiy 432 – 30,000 48.0 299 15,860 15.1
MIBC Moscow-City 858 493 26,154 29.1 – – –

TTR-MKAD

North 692 582

389

30,850

20,601

1.9

19.5

–

253

13,684

13,431

16.0

16.6
South 1,706 358 18,967 45.1 – 12,332 18.8
West 1,144 548 29,020 14.4 – 18,986 16.4
East 658 – 13,155 38.4 – 11,340 15.3

MKAD

North 525 –

294

–

15,596

–

32.46

–

192

8,463

10,201

13.7

18.8
South 444 – 11,000 61.3 – 8,980 23.0
West 1,892 312 16,511 25.9 217 11,523 21.3
East 248 – – – – – –

Total 15,484 474 25,149 24.4 285 15,103 16.5
Source: Knight Frank Research, 2016

Moscow submarket data. Key indicators


