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EXECUTIVE SUMMARY
• Throughout 2011, the new build segment of St. Petersburg prime residential market showed steady 

growth. Demand did not reach the previous year’s level, totaling slightly more than  
50 thousand sq m.

•    Supply dropped down to the record low level. During the year, developers were cautious to  
commission new residential projects.

•     In 2012, several new projects are expected to enter the market, including apartment hotel  
projects in the “golden triangle” area. Properties in traditionally popular locations will continue to 
be highly demanded. Growth rates will remain at their current level. 
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Supply

In the end of December, 2011 – beginning 
of January, 2012, new build market supply 
was about 650 apartments (100 thousand 
sq m). The resale market supply was around              
2 thousand apartments (187 thousand sq m).

In 2011 developers have added to the new 
build supply three projects with total square 
9 thousand sq m. Besides two buildings put 
up for sale in Q3, the sales of apartments in 
Paradny Kvartal project (3 phase) started 
at year-end. The project of Vozrozhdenie 
company is highly demanded by buyers due 
to the combination of a prestige location 
in the Tsentralny district and smart pricing 
policy of the developer.
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Supply prices

Market  
segment

Average price,
$/sq m*

Minimum  
price,
$/sq m*

Maximum  
price,
$/sq m*

Average price change 
in 2011, %**

New build 8,500 3,440 48,000 12.9%

Resale 5,550 3,000 36,236 -1.9%

* As of December, 2011

**Base period – December, 2010

Source: Knight Frank Research, 2012

Elizaveta Conway 
Head of Residential,  
Knight Frank St. Petersburg

    «In 2011, developers were highly active 

in seeking innovative solutions and new 

methods to attract customers. In particular, 

developers have presented to the market proj-

ects including ready-to-move-in apartments 

with designer finishing and fully furnished. 

Buyers, in turn, were less willing to buy apart-

ments in projects under construction if there 

were alternatives in completed buildings. In 

spite of a wide range of choice and attractive 

financial terms, buyers were discouraged by 

uncertainty fitting-out would works duration 

in the neighboring apartments. The buyers 

generally presume that this period may take 

from 3 to 5 years since the date of purchase.»

Projects which sales started in 2011

Project Developer
Number of 
apartments

Average price, 
$/sq m

Kovensky, 5 Vozrozhdenie 8    6,850

Paradny Kvartal (3rd 
phase)

 Vozrozhdenie 20    6,700

Stremyannaya, 15 SoyuzGenStroy 32 10,400

Source: Knight Frank Research, 2012

Projects commissioned in 2011

Project Address Developer
Number of 
apartments

Average price, 
$/sq m

Diadema Club 
House

23-25, 
Konstantinovsky Lane

Credo 73 12,850

Bourgeois
37, Professora  
Popova St.

L1 (LEK) 46 4,250

Malakhit 
(Kristally 
Krestovskogo)

15 A, Morskoy Ave Petrotrest 81 5,750

Tavrichesky
4, Chernyshevskogo 
Lane

RBI 46 7,900

Source: Knight Frank Research, 2012
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At the same time, Vozrozhdenie completed 
sales of several other large projects, 
including Paradny Kvartal (1 phase), 
Shpalernaya, 60 and Rezidentsia na 
Suvorovskom.

Demand

In Q4 2011 100 apartments were sold on the 
new build market (around 14 thousand  
sq m). However, despite the upward trend of 
apartment sales, the total number of sold 
apartments did not exceed the 2010 level 
and totaled to 360 apartments  
(51.5 thousand sq m).

Commercial Terms

At the end of 2011, average apartment price 
for projects under construction was $8,500 
per sq m, up by 13% since the beginning 
of the year. In December, prime apartment 
buyers were offered New Year discounts 
(about 10% off). By the end of 2011 prices 
for resale market properties slightly declined 
down to $5,550 per sq m.  

Forecast

Currently, there is a lack of high quality 
supply in the prime residential market. This 
may lead to deferred demand for high quality 
apartments in popular locations. 

In 2012, new projects are expected to 
enter the market, including several club-
type apart-hotel properties in the highly 
demanded by customers “golden triangle” 
area. 

We expect that prices will continue to rise at 
the same rate. 

Source: Knight Frank Research, 2012

The prices for 75% of the deals closed in 
2011 were no less than $1 mln per 
apartment
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Dynamics of prices for new build and resale market prime apartments 
$/sq m 

10,000

9,000

8,000

7,000

6,000

5,000

4,000

    Q1 2010            Q2 2010            Q3 2010            Q4 2010            Q1 2011            Q2 2011          Q3 2011             Q4 2011     

New build market                                                         Resale market 



OVERVIEW

Europe 

Austria 

Belgium 

Crech Republic 

France 

Germany 

Ireland 

Italy 

Monaco 

Poland 

Portugal 

Romania 

Russia 

Spain 

Switzerland 

The Netherlands 

UK 

Ukraine 

Africa 

Botswana 

Kenya 

Malawi 

Nigeria 

Tanzania 

Uganda 

Zimbabwe 

Zambia 

South Africa

Middle East 

Bahrain 

UAE

Asia Pacific 

Australia 

Cambodia 

China 

India 

Indonesia 

Malaysia 

New Zealand 

Singapore 

South Korea 

Thailand 

Vietnam

Americas & Canada 

Bermuda 

Caribbean 

Canada 

USA

Established in London more than a century ago, Knight Frank is the renowned leader of the international real estate 

market. Together with Newmark Company, Knight Frank’s strategic partner, the company encompasses 244 offices in 

43 countries across six continents.

Knight Frank has been a symbol of professionalism for tens of thousands of clients all over the world for 116 years. 

After 16 years, Knight Frank has become the leading company in the commercial, warehouse, retail and residential  

real estate segments of the Russian real estate market. More than 500  large Russian and international companies in 

Russia have already made use of the company’s services.    

This and other Knight Frank overviews can be found on the company website www.knightfrank.ru

© Knight Frank 2012

This overview is published for general information only. Although high standards have been used in the preparation of the information, analysis, 

view and projections presented in this report, no legal responsibility can be accepted by Knight Frank Research or Knight Frank for any loss or 

damage resultant from the contents of this document. As a general report, this material does not necessarily represent the view of Knight Frank in 

relation to particular properties or projects.

Reproduction of this report in whole or in part is allowed with proper reference to Knight Frank.

MOSCOW

Russia, 119021,  
11 Timura Frunze Str.
Phone: +7 (495) 981 0000
Fax: +7 (495) 981 0011

ST. PETERSBURG

Russia, 191025,  
3B Mayakovskogo Str.
Phone: +7 (812) 363 2222
Fax: +7 (812) 363 2223

KYIV

Ukraine, 04071,  
39-41 Horyva Str.
Phone: +380 (44) 545 6122
Fax: +380 (44) 545 6122

Office Real Estate
Stanislav Tikhonov
Partner 
stas.tikhonov@ru.knightfrank.com

Warehouse Real Estate, land
Viacheslav Kholopov 
Director 
viacheslav.kholopov@ru.knightfrank.com

Retail Real Estate
Sergey Gipsh
Regional Retail Director, Partner 
sergey.gipsh@ru.knightfrank.com

Residential Real Estate
Elena Yurgeneva
Director 
elena.yurgeneva@ru.knightfrank.com

International Investments 
Heiko Davids 
Partner
heiko.davids@ru.knightfrank.com

Professional Consulting Services
Konstantin Romanov
Partner, Director 
konstantin.romanov@ru.knightfrank.com

Financial Markets and Investing
Evgeniy Semyonov
Partner, Director 
evgeniy.semyonov@ru.knightfrank.com

Valuation Services
Olga Kochetova 
Director 
olga.kochetova@ru.knightfrank.com

Marketing, PR, Market Research, HR
Maria Kotova
Partner, Executive Director 
maria.kotova@ru.knightfrank.com

Business Development
Andrey Petrov
Partner
andrey.petrov@ru.knightfrank.com 

Saint Petersburg
Nikolai Pashkov
General Director 
nikolai.pashkov@ru.knightfrank.com

Kyiv
Yaroslava Chapko
Business Development Director 
yaroslava.chapko@ua.knightfrank.com


