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HIGHLIGHTS

e The Hua Hin condominium market
showed positive signs during the
first half of this year, following the
slowdown of new supply over the
past few years.

e Only two new projects were
launched in the first half of 2019.
One project is located in Khao Takiab
while the other is in Khao Tao. Both
are sea view condominium projects.

e The sold rate as of 1H 2019 was
83%, increasing from 71% in 2015
to 74% in 2016, and rising to 81% in
2018. The majority of available units
were in Cha-Am, with approximately
3,376 units available for sale. The
average take-up over the last three
years was approximately 1,600 units
annually.

e The current average asking price of
sea view condominium units is THB
131,494 per square metre, while the
average selling price of non-sea view
condominiums is THB 73,685 per
square metre.

RISINEE SARIKAPUTRA

Director, Research

“The outlook is likely to be bright
since developers have been trying to
balance the supply and demand of
the Hua Hin condominium market, as
the target groups are not diversified.”

MARKET OVERVIEW

The Hua Hin condominium market was previously popular among affluent Thai families, mainly from
Bangkok. In 2013-2014, it expanded to capture new demand from medium income Thai buyers.
This was due to improvements in accessibility, namely, the proximity to Bangkok, better infrastructure,
and completion of large retail venues and entertainment parks. About 70% of the total supply
launching in 2013 — 2014 included smaller studio and one-bedroom units whereas the larger 2 to 3
bedroom units comprised only 30% of the new supply, representing a change from the past decade
where supply was mainly confined to 2 to 3 bedroom units. This was to accommodate for demand
for lower priced units suitable for short weekend getaways.

The condominium market in Hua Hin showed positive signs during the first half of this year,

following the slowdown of new supply over the past few years. The absorption rate is increasing.
Demand for Hua Hin condominium is also rising, and it is a positive sign that Hua Hin’s condominium
market will not be in a tough situation anymore. However, the new supply is likely to be limited all
through this year. In the first half of 2019, there were only two new projects launched, located in
Khao Takiab and Khao Tao. The outlook is likely to be bright, as developers have been trying to
balance the supply and demand of the Hua Hin condominium market, as the target groups are not
diversified. Also, another factor resulting from the economic slowdown includes customers’ view

that a vacation home is not necessary right now.

The new trend for the Hua Hin condominium market is that developers will develop condominium
projects with a hotel license to tap into rising demand from investment buyers. Around 90% of Hua
Hin condominium buyers are mainly Thai, with only 10% being foreigners, mainly from Scandinavia,
Mainland China, Hong Kong and Singapore. Most of the Hong Kong and Singapore buyers are
investors who purchase with the aim of renting out their properties for an investment yield
averaging 5% a year. They also buy the residences with cash.

SUPPLY

The total accumulated supply located between
Cha-am and Khao Tao from 2008 to the first

Hin, another low rise building with 536 units.
The majority of the condominium supply was

half of 2019 was 26,886 units. The new launch
of supply decreased from 2016 — 2018, with
less than 1,500 newly launched units each
year. During the first half of 2019, there were
approximately 1,188 units added to the supply
from two condominium projects, which

include La Habana Hua Hin, a low-rise building
comprising of 652 units; and Carapace Hua

located in the Cha-Am area, representing 58%
of the total, followed by Khao Takiab and the
inland area, representing by 13% and 12%,
respectively. Most of the condominium supply
include non-sea view units, representing 52%
of the supply, while the remaining 48% have
sea views.

ACCUMULATED SUPPLY 2008 1H 2019
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SUPPLY BY LOCATION, 1H 2019

SUPPLY BY VIEW, 1H 2019
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DEMAND

The key buyers in Hua Hin are still Thais
looking for vacation homes or investment

units to rent out. There are some foreigners
buying condominiums in Hua Hin; they are
from Scandinavia, Mainland China, Hong Kong
and Singapore. As of 1H 2019, the sold rate of
Hua Hin condominium is 83%. The sold rate
increased from 71% in 2015 to 74% in 2016;

it kept increasing to 81% in 2018, to peak at
83% during the first half of 2019. The positive
performance of demand in the first half of this
year implies that the demand is catching up

to the supply in the market. In addition, the
average take-up over the last three years is
approximately 1,600 units annually. Moreover,
the remaining stock is now approximately
4,667 units. It will thus probably take a few
more years to clear out the stock.

The highest sold rate was in Khao Takiab,
representing 92%, followed by the inland and
Hua Hin areas, representing 90% and 89%,
respectively. On the other hand, the Cha-Am
area showed the lowest rate at 78% sold. The
majority of available units were in Cha-Am, with
approximately 3,376 units available for sale.
This reflects the fact that land plots for property
development in prime locations, especially

the south of Hua Hin, are becoming scarce

and land prices are soaring. Thus, the future
supply of condominiums are concentrated in
Cha-Am where there are land plots available for
condominium development projects and the
land prices are lower.
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HUA HIN CONDOMINIUM SUPPLY, DEMAND & SOLD RATE, 2008 1H 2019
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SELLING PRICE

The current average asking price of sea view AVERAGE SELLING PRICE CONDOMINIUM VIEW 2009 1H 2019

condominium units is THB 131,494 per square

metre, increasing 2% from the end of 2018. The - SeaView Non Sea View

quoted price of sea view units is in the range of 140,000 115284 120,347 123,957 128916 191494
THB 107,000 to THB 176,000 per square metre; 120,000 95378 102,932

units at the lower price point are likely to have ~ 100,000 | 84894 86798 89453  90.825

partial sea view, not directly facing the ocean. 80,000

The average selling price in Hua Hin tends 60,000

to be higher than other areas. Non-sea view 40,000

condominium units are now priced from THB 20,000

60,000 to THB 90,000 per square metre. The 0

average selling price of non-sea view unit as of @Q@ @"Q S f@"q’ (9"% S f,,o"@ r@"b r@"« fbc"% Y@Q"q
1H 2019 is THB 73,685 per square metre, a 2% A
increase from the end of 2018. SOURCE: KNIGHT FRANK THAILAND RESEARCH

APPENDIX

Location Definition

Cha Am : Khao Takiab : Inland :

the area incorporating Petchkasem Road KM the area from the road connected from the area incorporating the northern side of

210 to KM 225, as well as the sois in between  Petchkasem Road KM 235 to the south for a Petchkasem Highway
distance of 14 km

Hua Hin : Khao Tao :

the area incorporating Soi Hua Hin 1 (next to the area incorporating the Khao Tao area,
Hua Hin Airport) to Petchkasem Road KM 235, including Soi Hua Hin 126 to Soi Hua Hin 156,
as well as the sois in between as well as the sois in between

*KNIGHT FRANK THAILAND RESEARCH DATA IS NOT INCLUSIVE OF AREAS IN PRANBURI.

CONDOMINIUM TYPE

There are two condominium types according to
Knight Frank, which are:

Sea View Condominium : Non-Sea View Condominium :

is defined as a condominium project that is is defined as a condominium project where less
located on the beachfront with at least 50% of ~ than 50% of total units have sea views.

total units having sea views.
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Important Notice

© Knight Frank LLP 2019 — This report is
published for general information only and
not to be relied upon in any way. Although
high standards have been used in the
preparation of the information, analysis, views
and projections presented in this report, no
responsibility or liability whatsoever can be
accepted by Knight Frank LLP for any loss or
damage resultant from any use of, reliance on
or reference to the contents of this document.
As a general report, this material does not
necessarily represent the view of Knight Frank
LLP in relation to particular properties or
projects. Reproduction of this report in whole
or in part is not allowed without prior written
approval of Knight Frank LLP to the form
and content within which it appears. Knight
Frank LLP is a limited liability partnership
registered in England with registered number
0OC305934. Our registered office is 55 Baker
Street, London, W1U 8AN, where you may
look at a list of members’ names.



